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Abstract 

 

Novel and transformative medical technologies of all forms have the potential to make a 
significant positive impact on the lives of patients and on the healthcare system, and one 
common pathway for guiding such innovations from concept through commercialization is via 
the formation of a company. For entrepreneurs looking to build a medical technology company, 
several common challenges await, including questions around how and where to raise funding. 
Here, we review key considerations for the formation of medical technology companies as 
viewed through the lens of an investor. We survey common sources of capital for early stage 
companies, including grants, angel investors, and venture capital, and offer insights into how to 
differentiate among them to select the best partners for your start-up’s needs. Finally, we discuss 

the critical components of pitching your ideas to potential investors, and offer guidance on best 
practices and common mistakes. We hope this primer on fundamental concepts and the various 
healthcare funding alternatives will prepare entrepreneurs to achieve their mission to improve 
patients’ lives through commercialization of their medical innovations. 

 

Introduction 

 
From balloon catheters to drug eluting stents to embolizing microspheres, interventionalists have 
had a long history of redefining medicine through innovation, and working with industry to bring 
new interventions to patients around the world. While there are numerous ways that a medical 
invention can have a broad impact on patient care, oftentimes this impact is best realized through 
an entrepreneurial initiative. Typically, this involves persistence down the road of research and 
development, pre-clinical and clinical studies, manufacturing, regulatory approvals, sales and 
marketing, company operations, and other hurdles that separate the great ideas from the therapies 
and devices ultimately renowned for redefining medicine.  In a startup’s journey, often the most 
effective and expeditious path forward includes partnership with outside investors who can 
provide the capital and – in many cases – the expertise to get the company off the ground and the 
product successfully onto market. 
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